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MAXIMUM RESULTS
EXTRAORDINARY SERVICE

| have a passion for selling Real Estate.

Since the start of my career in 1980, I've had great success helping people
sell their homes in the most profitable, supportive, and efficient way. My vast
experience, creative and individualized approach to marketing, excellent
negotiation skills, and determination have aided in my success. Additionally,
my genuine interest in people, effective listening and communication skills,
and positive attitude have resulted in my becoming one of the top-selling
brokers in Newton.

Selling a home is an emotional process and my goal is to make the experience
as stress-free as possible for my sellers. My team and | work tirelessly to
manage every detail of your transaction from start to finish and our goal is to
ensure the best possible outcome for your sale.

| derive great personal satisfaction from servicing a diverse clientele and am
grateful for access to so many interesting people from a variety of cultural
backgrounds, phases of life, and industries. My clients inspire me every day.

| invite you to explore my successful and unique approach to Real Estate in
the following pages. Then give me a call. Let’s talk.

llene Solomon

Coldwell Banker Realty

Society of Excellence
ilenesolomon.com

(617) 702-6050
ilenesolomon@ilenesolomon.com
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MEET ILENE

llene Solomon

Society of Excellence

BA, GRI, CRS, MA Real Estate Broker
(617) 702-6050
ilenesolomon@ilenesolomon.com

The moment | discovered my passion for real estate & staging ¢ Since the age of 8,
I’'ve used clothing & interior design as a creative outlet & form of self-expression. It’s no
surprise my eye for design naturally led me to Staging, which has become an integral part
of my real estate career. Instinctively, I’'ve always known that houses sell faster and for
more money when they have great visual appeal to buyers. This conviction is why | offer
complimentary staging to clients.

Favorite architectural features ® \Well-designed landscapes ® Curved architectural
features e Spaces flooded with natural light

Signature skills ® Expert negotiator ® Provide unwavering leadership
Design Inspiration ¢ Design Center ® Ralph Pucci ¢ Kenneth Cobonpue

When not working, | can be found e Enjoying my grandchildren e Gardening in Wellfleet
¢ Planning family vacations to Cuba, Vietnam, India, the Dominican Republic & Tanzania

“llene brought not only her own depth of experience, up-to-the-minute
market know-how, imagination, enthusiasm and integrity to her clients,
but that of her exceptional team — all who played a remarkable role every
step of the way!”
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MEET THE TEAM

We lose sleep so you don’t have to.

It takes a village to sell a village (literally — Newton has 13 villages!) and | couldn’t
do it without the support of my invincible team. | have the pleasure of working
alongside these dedicated, reliable, and service-oriented professionals every
day, so until you meet them in person, here’s a sneak peek at what makes them
such incredible & interesting people — each one an integral member of my team.

Janvrin Demler

MA Licensed Real Estate Sales Agent
BS University of Puget Sound

MST University of New Hampshire
(917) 648-7714
ilenesolomon@ilenesolomon.com

The moment | discovered my passion for real estate e | learned the power that real
estate has to generate income & build wealth when | purchased & fixed up my first
apartment over 25 years ago. I've been fixing up properties ever since.

Favorite architectural featurese Vintage fixtures ® High ceilings e Traditional butler's pantry

When not working, | can be found e At a horse show watching my daughter ride e Playing
tennis ® At home with my family, our dog, & two cats

“llene and her team were always there for us — anticipating our needs,
calmly seeing us through inspections, and quickly responding to our
questions large and small. They expertly resolved circumstances unfore-
seen — including issues that might have stymied other realtors.”



Mariana Dubrovsky

MA Licensed Real Estate Sales Agent
BSBA Suffolk University

(617) 431-5553
ilenesolomon@ilenesolomon.com

The moment | discovered my passion for real estate ® | was introduced to real estate
by my father & grandfather. They understood the power of investing in real estate and | got
hooked by watching them.

Favorite architectural featurese Open floor design ® Large windows e Coffered ceilings
¢ Parquet flooring

When not working, | can be found e Spending time with family ® Traveling ® Exercising
e | istening to classical music ® Cooking



Brittany Page

BA Boston College

Design Certificate American Institute of Interior Design
designe.by.brittany@gmail.com

The moment | discovered my passion for home staging & design ® Since | was very
young, I’'ve always rearranged my bedroom and like to imagine spaces in different ways.
My dad taught me 1/4 inch scale and from then on I've seen the world in floor plans and
always try to make things look their very best.

Favorite design featurese Anything Hans Wegner ® Greenery ® A properly sized rug
¢ Textural elements and accessories that have a story

When not working, | can be found e Riding my bike ® Browsing local markets & yard
sales e \Watching antiques roadshow or a classic Disney movie ® Walking my dog

“The final outcome exceeded our highest expectations — the differential
between the selling price and the asking price was almost four times
greater than the amount we spent addressing the red flags identified by
llene. This worthwhile experience truly helped us maximize the potential
value of our home.”



SALES STATISTICS AT A GLANCE

2017

m Closings Sellers/Buyers 30/11
m  Single Family Homes 31
m  Condominiums 10

Range in Sale Price $294,000 —

of Listings and $3,900,100

Sold Properties

Average Listing Price $1,620,708

Single Family Homes

Average Ratio of 98.2%

Sale Price to Listing

Price for listings

$1,999,000 or less

Average Days to Offer 20

Single Family listings

$1,999,000 or less

Number of Rooms Staged 324

using llene's Complimentary

Staging Services

2018
20/10

24

$628,500 —
$3,050,000

$1,580,526

100.5%

14

356

2019
27/10

26

11
$490,425 —
$3,375,000

$1,5883,439

100.1%

24

228



HOMES SOLD BY ILENE 2019
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,‘: One Dalton Street, Boston

35 Gray Cliff Road, Newton

42 Waterston Road, Newton 98 Crofton Road, Newton 32 Washington Park, Newton
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280 Boylston Street, 7th Flr, Newton

20 Evelyn Road, Newton 630 Hammond St., 2nd Flr, Brookline 59 Eliot Crescent, UB, Brookline
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331 Auburndale Avenue, Newton

15 Hammond Pond Parkway, Newton 110 Woodland Road, Newton

18 Willard Street, Newton 37 Stearns Street, Newton 44 Winthrop Street, Newton




ILENE’S INSTINCTS = MAXIMUM PROFIT

Creative Pricing Strategies Based on over 35 Years of Market Knowledge

Based on llene’s intimate knowledge of the
local market and the potential for this specific
property, llene proposed a listing price for
this West Newton Hill property that was
$1M more than prices suggested by the
competition. Although the seller was initially
skeptical of her proposed listing price, he
did choose her and she successfully sold

the house.

Although this seller was about to commit

to another broker (who had suggested an
asking price of $1M), the seller’s friend
insisted she meet llene first. llene immediately
saw the inherent beauty of the property and .
knew that it would likely attract a Cambridge |
buyer who appreciated the easy MA Pike
access. llene was able to get this seller
nearly $1.4M — 400K more than the first
broker quoted.

Coincidentally, the appraiser for the buyer’s
mortgage lender had personally assessed
this house earlier in the year when the sellers
were refinancing their own mortgage. This
time, however, the appraiser was so amazed
by the staging & market preparation — which
consisted of extensive de-cluttering &
strategic cosmetic improvements throughout —
she added $400K to the property value.




Actively Seeks Value-Added Opportunities

Other agents gave these sellers a suggested asking price in the $1.8M range,
but llene knew that if these homeowners would agree to create additional
square footage, they could demand a much higher asking price. Trusting llene’s
vision, the sellers finished their basement and built a deck on top of a screened-in
porch which created an oasis with magnificent views right off of the master
bedroom. This home sold for $2.3M.

Most of today’s buyers are seeking a house that is bright, in move-in condition,

and offers relevant spaces for modern living so llene made strategic recommen-

dations that ultimately transformed this dark & choppy traditional Victorian into

a sun-filled home with a desirable open floor plan. The buyer appeal was further
enhanced by adding a 2nd full bathroom & a combination mudroom/laundry.

Before

The removal of a hallway wall greatly enhanced the home’s light & flow.



Actively Seeks Value-Added Opportunities

We transformed this overlooked storage attic into a multi-purpose loft by making
strategic cosmetic improvements & adding staging furnishings for a bedroom,

desk, & lounge area. The door leading up to this 3rd floor space was removed
to improve the flow to the rest of the house.

Before

Overcomes Sales Obstacles

This stunning property was on the market with another broker for 306 days
before the sellers hired llene. llene knew immediately that the expansive muilti-
purpose room needed to be creatively staged and that the property’s lack of
exterior privacy needed to be addressed. Creative staging suggested multiple
uses — a welcoming family room, home office area, workout corner, play space
for children, and a play space for adults (complete with game table and wet
bar.) This newly staged space was the heart throb of every buyer who visited.
Since this property was on a busy street corner, privacy was a must. llene had
the sellers provide a rendering of what the property would look like with privacy
plantings along the perimeter, and as soon as the privacy landscaping was
installed, the property went under agreement.

& Before




Overcomes Sales Obstacles

Due to an in-ground pool, a lack of driveway and garage, & excessive kitchen
cabinetry, the buyer appeal of this house was significantly limited even though it
was in a desirable neighborhood overlooking a golf course. After another broker
was unable to sell this property, llene convinced the seller to make strategic changes
that would increase its buyer appeal — fill in the pool to create a private back yard,
provide a rendering of a driveway & garage, and remove enough kitchen cabinetry
to create an eat-in kitchen. She even gave new purpose to the obsolete 2-car
garage/pool cabana by creatively staging them as a game room & home gym.

Before

Before




Expertly Blends Old Charm with Modern Living

This home was with another broker for 5 months before the sellers hired llene.
She convinced them to let us replace their oversized and traditional furniture
with our more contemporary furnishings. In order to appeal to the greatest
number of prospective buyers, llene also had the sellers remove their window
treatments and paint the interior walls a much lighter color to brighten the
space. The new professional photos appealed to a large number of people
which resulted in numerous showing requests, and ultimately, multiple offers
and satisfied sellers.

Before




Expertly Blends Old Charm with Modern Living

We suggested this seller return the living room to its original function by
transforming the dark & cramped office into a bright & spacious modern
gathering space — complete with floor-to-ceiling windows representative
of its 1840 construction.

This grand property was on the market for 137 days with another broker
before the seller gave the listing to llene. llene’s strategic recommendations
involved both interior & exterior staging. Interior rooms were freshly painted

and appropriately furnished. llene then highlighted a hidden backyard glen.
Overgrown plantings were removed, old stone steps were repaired, and a simple
rope-railing was installed to transform this previously underutilized exterior
feature into a private retreat. Because this property was not new to the market
in the eyes of local brokers, llene re-ignited excitement by personally inviting
them to the re-launch. A buyer, who had previously rejected the house, bought
the property that weekend!




A NOTE OF
RECOMMENDATION

Marsha MacLean
Vice President/Managing Broker
Coldwell Banker Realty

llene Solomon sets the standard for excellence in residential real estate. With
over 30 years of experience, llene has become an expert in current market
trends. She is a dedicated professional with a robust marketing strategy that
she applies to all of her listings including complimentary staging.

She goes above and beyond for her clients and always delivers. In addition to
having an incredible vision and innovative marketing skills, she is an expert
negotiator who works tirelessly for her sellers and buyers guaranteeing them
the best price and terms for their home.

llene has earned herself many accolades as being one of the top producers
in the Coldwell Banker Company. She was also the number one agent in
Newton in 2019.

llene’s accomplishments are well deserved and respected due to her stellar
reputation and dedication to her clients.



People are talking.

“llene walked into our house, which had not been cosmetically updated in decades, and
devised a plan fo turn it into a buyer's dream. When we hesitated, llene guided us with
humor, warmth and confidence. llene's vision transformed our house into one that had
buyers lined up in hopes of making it their own.”

“llene brought not only her own depth of experience, up-to-the-minute market know-how,
imagination, enthusiasm and integrity to her clients, but that of her exceptional team —
all of whom played a remarkable role every step of the way.”

“In order to achieve an optimal outcome, sellers must be represented by a highly skilled
and distinctive realtor. Thank goodness we had llene and the talents of her extraordinary
team working with us — and for us — from day one to closing.”

“llene’s staging team brought in stylish furnishings and modern accessories to enhance
the appearance of our house. We were amazed by the transformation. The house sold
for tens of thousands of dollars higher than asking price - far higher than we could ever
have imagined.”

“I've been an agent, broker and principal for 20 years, and you are by far the best agent
| have ever met.”

“Throughout the market preparation & staging process, llene and her team worked with
us in a friendly, flexible, and respectful manner. The final outcome exceeded our highest
expectations — the differential between the selling price and the asking price was almost
four times greater than the amount we spent addressing the red flags. This worthwhile
experience truly helped us maximize the potential value of our home.”

“llene and her team are true professionals. They're patient, emotionally intelligent, and
were ready to work around the clock to keep the process moving forward and getting
issues resolved. They're also very nice people and we really enjoyed their company.”

“llene explained the importance of decluttering to make it easier for buyers to notice the
charm and elegance of our home's architectural details. Since our “personality” filled
every nook and cranny, she made recommendations as to what should be put in storage
and what should be kept for staging. Thanks to llene’s vision, our house sold the first
weekend.”

ilenesolomon.com







GLOBAL LEADER

Over a Century of Excellence

Coldwell Banker Real Estate practically invented modern-day real estate. Founded in
1906 on the principles of honesty, integrity and always putting the customer first, we
changed the industry then and continue to do so today.

Global Network

Through non-stop innovation and forward thinking, the Coldwell Banker” brand has
grown to become one of the most well-known and trusted names in real estate around
the globe. Today, there are more than 92,000 agents working out of 3,000 Coldwell
Banker offices in 47 countries and territories,

Wherever your home's buyer might be, we're there, too.

92,000

3,000

47

AGENTS OFFICES COUNTRIES & TERRITORIES
Andorra Republic Kenya St. Martin
Argentina Egypt Malta Thailand
Aruba England Mexico Turkey
Bahamas France Monaco Turks & Caicos
Bermuda Germany Netherlands United Arab
Canada Ghana Panama Emirates
Cayman Islands Grenada Portugal United States
China Guatemala Puerto Rico Uruguay
Colombia India Romania Virgin Islands
Costa Rica Indonesia Singapore (British)

Curacao Ireland Sint Maarten Virgin Islands (U.S.)
Cyprus Iltaly Spain
Dominican Jamaica St. Kitts/Nevis
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